
Daniel Martineau, 

Managing Director 

of Close Trustees, 

Switzerland is a 

well known figure-

head in the wealth 

and private client 

world. I asked his 

opinion about lead-

ing female private 

client advisers and 

who he would rec-

ommend without 

question. He gives 

us his view. “I find it 

surprising that 

there are so many 

men in proportion 

to women in the 

private client busi-

ness when women 

are so much better 

at it.” Says Daniel, 

who has built one 

of the leading trust 

operations in 

mainland Europe. 

“It’s different in the 

USA where you 

find many high pro-

Daniel Martineau, MD, 
Close Trustees, Swit-
zerland 
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file women as pri-

vate bankers and 

private client attor-

neys. In my view, 

women are more 

detail focused and 

organised. They 

are also more fam-

ily orientated which 

all tend to be very 

good characteris-

tics for a private cli-

ent adviser.  

In the UK, the 

women I am im-

pressed with in-

clude Clare Mau-

rice at Allen & Ov-

ery. I respect her 

judgement and rate 

her very highly. I 

have seen her at 

close proximity 

over a long period 

of time with very 

important clients 

and she is excel-

lent. She has her 

own special way 

with communica-

tion that breaks 

down barriers.  

Another choice is 

Karen Marks of LG 

(Lawrence Gra-

ham) because she  

has a unique ability 

to hunt down is-

sues and kill them 

off in a very effec-

tive way, particu-

larly with difficult 

clients and all with 

a great sense of 

humour.  

I’m also a big fan of 

Suzanne Reisman 

who runs her own 

firm, she has a dis-

arming and effec-

tive manner and is 

hilarious.  

My final choice is 

Stella Mitchell-

Voisin who is, as 

her name would 

suggest, a star. I’ve 

worked with Stella 

for thirteen years 

and she still as-

tounds me. She 

combines technical 

ability with personal 

skills that are ex-

ceptional. Naturally 

I am biased but am 

sure that anybody 

else who has met 

Stella would agree 

with this.©  

Industry opinion: Daniel Martineau 

“Clare Maurice, Allen & 
Overy is one of my top 

choices in the industry.” 

Daniel Martineau 
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Clare Maurice, Part-
ner and Head of the 
Private Client Group, 
Allen & Overy 



Leading private client experts as recommended 
by Daniel Martineau, MD, Close Trustees  

Karen Marks 

Specialises in providing 
tax advice to individuals 
and trustees frequently 
in an international con-
text. She advises those 
who are seeking to 
leave or take up resi-
dence in the UK about 
tax repercussions. She 
also advises entrepre-
neurs on UK tax plan-
ning. Her experience 
includes: advising on an 
art collection trust in-
volving transfers of as-
sets to trustees dealing 
with secure storage, 
insurance and lending 
issues and advising on 
a complex US/UK es-
tate with US attorneys 
to devise a structure to 
reduce double taxation.  

Suzanne Reisman 

Suzanne Reisman is a 
US private client lawyer 
based in London. She is 
qualified as both a US 
and UK lawyer and 
practices US law here.  

 Her clients include indi-
viduals (both US and 
non US), financial insti-
tutions, trust compa-
nies, solicitors, accoun-
tancy firms and chari-
ties. She is a member 
of the American Bar 
Association, The New 
York Bar Association, 
The Council on Founda-
tions Philanthropic Advi-
sors Network and The 
European Association 
of Planned Giving.  

Stella Mitchell-Voisin 

Stella began her career 
with an international 
banking group in 1991 
before moving into the 
private banking and 
trust area, working in 
Jersey before moving to 
Geneva. She has a 
wide range of experi-
ence that includes fine 
art, bloodstock, com-
mercial and residential 
property, private equity, 
international portfolio 
management and se-
cured lending. She is a 
law graduate and an 
associate of the Char-
tered institute of Bank-
ers. She now resides in  
Monaco. 

Recommendations from 
Stella include: 

Sarah Dunn, HSBC, Monaco 

Justine Markowitz, Withers, 
Geneva 

The USA has far more 
women in senior roles in 

wealth management 
than Europe 
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